
We are a National Alliance of Agents 
working together to provide 

Mortgage, Final Expense and 
Retirement protection 

to our clients.





• A Marketing company founded in 2002
• Headquarter in Burlington, NC
• America's #1 seller of mortgage 

protection insurance
• Agents in all 50 states
• Partnership with a number of “A” class 

(A.M. Best rating) Insurance carriers to 
offer best available Insurance and 
Annuity products to clients

• Clients’ personal agents
• Put clients’ interests first



 Carrier pays you commission when you sell 
their policy

 The Alliance has proprietary Lead System

 Hotspot meetings are where Agents get 
training each week

 You can build your team nationwide

 You are in the driver’s seat of your future
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 Opportunity is HUGE

 Homeowners, Parents, Anyone who has 
savings and wants to retire

 Baby Boomers – 10,000 turns into Age 65 
each day

 After 2008 market crash, there are still 22 
Trillions and more of Assets need to be 
transferred



 Life Insurance
◦ Accidental
◦ Term Life (10,15,20,25,30 Years) 

Return of Premium, Customized to Specific Age
◦ Whole Life (Children, Traditional, Final Expense)
◦ Indexed Universal Life for Tax Free Retirement Planning
◦ Guaranteed Issued

 Indexed Annuities
◦ No market risks to avoid the market crash pain
◦ Fixed Life time income for longevity concerns
◦ Well being Rider for long term care needs
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2. Agent meets with 
the client; understand 
their needs, provide 

quote

1. Agent makes 
appointment thru 

leads or warm market

3. Client likes the 
quote; complete the 

application; provide a 
void check or bank 
info for first month 

premium; 

5. Insurance Co. 
completes the 
underwriting 

process to approve 
or decline the case

4. Agents submits 
the application and 

voided check to 
Insurance Co.

6. Carrier deposit the 
commission to Agent’s 

checking account if 
the case is approved

http://www.drogbaster.it/fattura-prestazione-lavoro-occasionale.htm
https://creativecommons.org/licenses/by-sa/3.0/


$85 / month = $1000 annual premium

$500 for you per application

X 5 App per week = $5000 annual premium

X 4 weeks/month = $20,000

You get 55%

$75,000 / year YOU 
at 55%



https://www.youtube.com/watch?v=XERBvXIBM18&t=38s





IT IS ALL UP TO YOU !



➢ I invite you to attend our virtual 
opportunity meeting and meet the 
real people that are working this as 
regular income



➢ Want to recruit and start building your own 
business?

➢ Get back to the person who invite you to the 
meeting

➢ Start making the list and call them
➢ Start the licensing course if you are not 

licensed and pass the exam fast and start 
earning $$$



Kam Yuen
Golden Life Insurance
36 State Route 10 Suite A
East Hanover, NJ  07936
862-812-5359
kyuennjnaa@Gmail.com


